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Have you ever wondered if financing your wireless equipment really can 
benefit your WISP business? Below we have outlined the top 10 reasons 
why we believe the answer to that question is "yes!"  

1. Get 100% Financing with No Down Payment 
If cash flow is a concern for your business, then this would be key. You could get 100 CPE’s and have 30-90 days to install 
them before ever having to make a payment. This means you could start earning profits off your equipment BEFORE you ever 
have to pay for it. It could also allow you to run promotions for your customers to compete with Cable companies like sign up 
today (2 year contract) and get 90 days FREE. 
 

2. Maintain Cash 
Equipment financing allows you to hold onto your cash, so that you can use it for other areas of your business such as upgrading 
your management system, marketing flyers to gain new customers or hiring new installers or sales people. If you purchased a 
licensed backhaul for $10,000 for your main tower that would set you back for a while. However, if you financed it over 5 
years at $200 per month, that would give you 50 months of spreading out your $10,000 expense. You would pay 10 months of 
interest ($2000.00), but it would give you 50 months of interest FREE money for this hardware expenditure that would make 
you a TON of money because of increased throughput and performance on your network with no interference. 
 

3. Protect Against Inflation 
It is predicted that interest rates are going to go up very soon. Financing allows you to lock in the very low interest rates for the 
period of your lease. Even if inflation rises dramatically over the duration of your lease, your rates will NOT change. This will 
allow you to make your money go a lot farther.  
 

4. Manage Your Money 
Service providers charge monthly for their internet, TV, and VoIP services. Why not pay for your equipment on a monthly 
payment? If you are charging $30 per month, why not get financing on that equipment for $3 to $4 per month. That would net 
you $27 per month of income. It would also make it much easier to manage your money because you would know exactly how 
much per month your CPE’s are costing per unit as well as how much revenue per unit you are making. 
 

5. Rapid Growth 
Financing allows your company to grow rapidly because cash flow isn’t as much of a concern. It also allows you to buy your 
equipment in bulk for a much lower price and to see an immediate ROI instead of waiting to turn a profit. If you buy 10 CPE’s 
at $100 each for $1000 and you are charging $30 per month per customer, it would net you $300 per month in revenue. It would 
take you 4 months to break even. Most service providers are growing pretty rapidly, so they are never breaking even because 
they constantly are buying CPE’s every month before turning profits on them. In the scenario of 10 CPE’s at $1000. If you 
leased them at $3 each per month, you would make $270 per month (10 subscribers X $3 per month - $30 cost that you owe) 
the first month instead of being in a hole $1000. In fact, you would make $1080 the first 4 months instead of just breaking even 
after 4 months. It is a vicious cycle because you are buying new CPE’s every month in most cases. 
 
 
 

6. Keep Up to Date with New Technology 



 

 2 

Financing often enables you to acquire more and better equipment than you could have without it. Just think two years ago you 
put up a 100Gbps Access point cluster in an area and were offering 5Mbps down to your customers which was the maximum 
you could offer with this technology. Your local Cable Company comes into your area and is offering 10Mbps down to your 
customers. You can’t do that with the current technology in this area, but you could with the new 802.11ac that is out. Financing 
allows you to go out and acquire the new equipment that can blow your competitor out of the water by doubling the speeds 
they are offering, and you can reposition your older technology to a more remote area that the cable company doesn’t exist in 
and offer service there as well. Most Service Providers couldn’t do this very easily if they relied on their own cash flow to pay 
for everything. Leasing also allows you to be FIRST in area that lacks coverage. Rather than spending your own money, you 
can finance the equipment and get it in a hot area before your competitor does. This is critical to most service providers.  
 

7. Avoid Getting Stuck with Out-of-Date Equipment 
If you do a True Lease (FMV lease), the lease company owns the equipment. This type of lease allows you to send all of the 
equipment back at the end of the lease term to the bank. It also offers huge tax benefits because it is a cost of business, and the 
entire lease payment can be written off. Service Providers have utilized this program to upgrade their networks every 3 years. 
They do an FMV lease for a really low interest rate. Toward the end of the lease, they do another lease for new equipment to 
replace this equipment and then take everything down and send it back to the lease company. The new lease then replaces the 
old lease. There are no upfront costs, the interest rates are cheap, and you can maximize your cash flow. Some service providers 
don’t like the FMV leases because they want to own the equipment. However, many do prefer these because the FMV leases 
allow them to constantly upgrade their networks without having to worry about out of date equipment. 
 

8. Bundling of Equipment, Software, Installation and Training 
You can package up all of your costs for your network and combine them into a single, easy to manage financing solution. 
Imagine sending your installers to Ubiquiti training to install the new Airmax system you are purchasing. Instead of paying 
$1000 out of pocket for training, it can be bundled into a package with the equipment and you can spread it out over the term 
of the equipment lease. Imagine if your vendor was installing 6 licensed point to points on multiple towers for you and there 
were equipment costs, licensing costs, installation costs, tower rental costs, etc. and you could combine the entire package on 
a lease and spread out your payments over the term of the lease. That would be very powerful for your Wisp business and 
would save you a ton of up front capital costs. 
 

9. Financing Increases your Value when It Is Time to Sell or Merge 
When your Service Provider business gets approached by another larger provider to sell or merge, one of the most important 
things that this company is going to look at is your profit margins. If your working capital is completely depleted and tied up 
in your equipment costs, the value of your business will be greatly reduced. Companies want to buy companies that are making 
money and demonstrate the ability to manage capital wisely. EBITDA is a word you may hear in the future that looks at how 
much money your company is making on a yearly basis. 
 

10. Preserve Your Local Bank Line of Credit 
Your local bank lines that you have for your company are critical to your business for payroll, bills, hiring new employees, etc. 
Tying up bank lines with equipment loans is a BAD IDEA. Banks make you sign over your entire lives (house, wife, left arm, 
etc.). They also want you to sign a hundred pieces of paperwork just like closing on a house and sometimes these loans are 
back and forth for over 30 days. Financing is quick and simple, and offers you a way to get quick and easy money without 
signing away anything. We have seen a $75,000 lease setup with an approval, a 2 page lease contract in hand, signed by the 
Service Provider, and equipment ordered in less than 4 hours. Financing saves you time, increases your cash flow, and allows 
you to grow rapidly without delays. Bank lines really put a damper on your growth, with both staff hiring and with equipment 
deployment. Lastly, most Service Providers don’t want to have their own personal lives tied to the payments for equipment. 
 
 
 

For more information on financing wireless equipment, contact DoubleRadius today at  
866-891-3602 or salesteam@doubleradius.com. 
 

mailto:salesteam@doubleradius.com
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Additional Financing Resources 
• DoubleRadius Financing Programs 
• DoubleRadius Lease Calculator 
• DoubleRadius Volume Discounts 
• DoubleRadius Reseller Programs 

http://shopping.netsuite.com/s.nl/c.283276/it.I/id.211/.f#0
http://shopping.netsuite.com/s.nl/c.283276/it.I/id.211/.f#0
http://shopping.netsuite.com/s.nl/c.283276/it.I/id.211/.f#0
http://shopping.netsuite.com/s.nl/c.283276/it.I/id.210/.f#0
http://shopping.netsuite.com/s.nl/c.283276/it.I/id.210/.f#0
http://shopping.netsuite.com/s.nl/c.283276/it.I/id.214/.f#0
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